


Activate a SENSE OF PURPOSE across your organization to make 
an emotional connection with your sales team and customers, 

differentiate your brand, and increase sales – all while doing work 
that MAKES YOU PROUD.
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Take an audio journey
Author/speaker and thought leader Lisa McLeod 
shares research, discoveries and best practices in this 
10-minute, interactive audio journey on the new Giide 
platform.

Listen now!

https://www.advantageperformance.com/swnp-giide/
https://www.advantageperformance.com/swnp-giide/
https://www.advantageperformance.com/swnp-giide/
https://www.advantageperformance.com/swnp-giide/
https://www.advantageperformance.com/swnp-giide/
https://www.advantageperformance.com/swnp-giide/




The economics of 

Noble Purpose 
®



1. Organizational growth

A 10-year growth study of more than 

50,000 brands around the world shows 

that companies who put improving 

people’s lives at the center of all they do 

outperform the market by over 350%.



2. Greater tenacity

According to Michigan State University, a 
sense of purpose is more positively 
associated with salesperson effort and 
adaptability over time (compared to 
financial incentives).



3. Quota attainment

The Selling with Noble Purpose 

foundational study of sales teams 

revealed Noble Purpose sellers outsell 
transactional sellers. They close larger, 

higher margin deals, and have greater 

recurring revenue.



How will your customer be 
different as a result of doing 

business with you?

Map your impact

https://info.advantageperformance.com/hubfs/docs/Noble-Purpose-Takeaways.pdf
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Having purpose activates 2 fundamental 

human needs: belonging and 

significance. We all want to be part of 

something bigger than ourselves, and we 

want to know that doing our part is 

making a difference in the world.





When you have a Noble Purpose bigger than 
money, when your aim is to improve life for 

customers, you create competitive 
differentiation, you drive more innovation, 

your sales team becomes more compelling, 
and you drive emotional engagement with 

your team and with customers.



The corporate shift toward purpose

In August of 2019, Business Roundtable redefined 

the purpose of a corporation was to promote "an 

economy that serves all Americans" – not primarily 

shareholders.

 

Organizations that ignore this trend 

will get left behind.

https://www.businessroundtable.org/business-roundtable-redefines-the-purpose-of-a-corporation-to-promote-an-economy-that-serves-all-americans


Where to begin?
Start by activating a sense of purpose in the hearts and minds of your sales teams.





Next steps

We have a way you can help your sales team internalize 

a sense of purpose by learning and doing new tasks in 

the flow of work.

The Selling with Noble Purpose® learning journey is 

based on cutting-edge research found in the best-selling 

book. 

There’s a distinct difference between this program and 

traditional sales training. The subtitle of the book is how 

to drive revenue AND do work that makes you proud. 

This program addresses the need to drive revenue AND 

the emotional engagement of your sales team.

https://www.amazon.com/gp/product/1118408098?pf_rd_r=M2NWSBHP4PVNT50DXW5R&pf_rd_p=edaba0ee-c2fe-4124-9f5d-b31d6b1bfbee&pd_rd_r=11c196df-dfa3-4906-adca-a6a9c52741bf&pd_rd_w=a4vNP&pd_rd_wg=fSU8Q&ref_=pd_gw_unk


Our end game is two-fold; this program is 

designed to help you drive more 

exponential revenue, during a time with 

organizations need it more than ever. It is 

also designed to help you improve your 
personal happiness, your sense of purpose, 
and the level of meaning in your work. 

Sales has often been deemed a necessary, 

but less-than-noble function. We believe 

differently. We believe that sales is crucial, 

and when you do it right, sales IS a noble 

profession.

Evaluate it now!

Apply for a free 3-
step demo here!
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How the 1st90 platform makes learning stick

01:12

https://www.advantageperformance.com/solution/1st90/


“If you want to build a ship, don’t 
drum up the men to gather wood, 
divide the work and give orders. 
Instead, teach them to yearn for 

the vast and endless sea.”

- Antoine de Saint-Exupéry,

author of The Little Prince
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Increase sales by activating a sense of purpose across your organization.
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